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Washington DC Real Estate Sales Analysisfor the First Quarter of 2006

Condo owners have woken up to a new reality — more corréosuarently available for sale than in any time inerg
history, and not only do they outnumber the availabimlver of houses for sale (a new phenomenon), the pamendb
contracts and settlements has slowed further resultiagbimcklog of properties. As real estate can move upade, pnove
down in price, or generally stay level — and the third optimuld be a great trend for home owners in this new year
sustaining the rapid price increases in the face ofyrisiterest rates. That may seem like glum news follownogths and
even years of nothing but sunshine, but trends change andtrdede=ases in price are common in our area and hawe be
highly reported in other hot markets. We continue taesel that the District will weather a slowdown bettkan the

suburbs, and while we wouldn't call this is buyer’'s maslett the bargaining strength of buyers have improveddmes
that aren’t snapped up in the first weeks on the market.
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Forecast: More choices and more time and more coming to thiked — wonderful news to purchasers and a new paradigm
for home sellers.
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Forecast: As first quarter sales have traditionally been strimg,could be a long slog through the summer, particuiarly
condos where so much is available. May tends to bsttbiegest month of the year, and will be very tell\dile stories
of multiple offers will continue, for most sellershely will be searching for the single willing and ableyer for their home.
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Page 2 - Additional DC Sales Analysis and Commentary
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Forecast: In the first quarter of prior years, we have seen iagfmump — which is typically the main thrust upward in any
given year. This year, the first quarter is back wheravere 12 months ago. Sustaining the current pricingydiut
appreciably building on it, may be the new trend.

This changing marketplace demands changing marketing steateggsnhanced communication. In the last year, the Melma
and Molik team has invested in Blackberries for moredrapmmunication as well as through our main marketing numbe
being forwarded to the cell phone most likely to be ablrespond without a voicemail. For all our listings,have detailed
virtual tours which are widely linked to the multiplet i d other real estate websites.
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